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datango Announces Record Year in FY2010, 
Accelerating into FY2011  
 
new product and recovering economy power improvement;  
datango’s partner strategy showing strong results 
 
WESTFORD, MA and BERLIN, MAY 25, 2010 – datango AG, the leading 

independent provider of software to implement new software systems for 

increased user acceptance, today reported increases in revenue and 

profits for the last fiscal year, accelerating dramatically in the fourth 

quarter as a result of strong market acceptance of the new datango 

product suite and the recovering economy in North America and Western 

Europe.  

 

The company registered revenue growth of more than two percent overall 

in the fiscal year ending March 31, 2010 (FY2010).  Revenue for the 

fourth quarter ending March 31 showed an increase of 19 percent versus 

the same period in FY2009 and datango improved its profits in the fourth 

quarter by USD 1 million.   

 

“This has been a very difficult year for businesses worldwide,” said Oswald 

Zimmermann, datango Chief Executive Officer.  “More than ever, it’s been 

a time when management has been focusing on results.  Our strong cash 

position and lack of any debt has meant that we have been able to focus 

on continued innovation and organizational development despite the 

economic circumstances. This has allowed us to continue to deliver an 

industry-leading solution that lets our customers and partners focus on 

achieving optimal results from the rapid and effective implementation of 

their mission-critical systems.”  

 

While business improved across the board, sales through partners – a 

key part of datango’s strategy – surged by 76 percent in the fourth 

quarter compared with the previous year’s quarter and represented an 

increase of 22 percent year-on-year.   At the same time, datango signed 
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more than 30 new direct customers in the fourth quarter and more than 

80 for the year. License revenues in all of datango’s international markets 

where datango has a direct presence also increased year over year. 

 

datango executed several significant new global partnership agreements 

during the fourth quarter, revenue from which will be recognized during 

the course of those agreements in future fiscal years. Due to the nature 

of these partner agreements, datango is not yet able to publicly 

announce the parties involved. Partner revenues for the quarter were 

recognized from several existing OEM and reseller partners during the 

fourth quarter, including: Epicor Software Corporation, Lawson Software 

Corporation, Manhattan Associates, Northgate Information Solutions Ltd. 

and several others that datango is not permitted to disclose due to 

confidentiality provisions within those respective agreements. 

 

datango partners, comprising software companies, system integrators 

and implementation companies, adopt the datango performance suite as 

the technology backbone to support the rapid and effective deployment 

of new software to their clients.  They generally contract with datango to 

re-sell the datango product suite as a means to implement their software 

products as an ‘own-branded’ solution or integral part of their services 

offering.  

 

Software implementation is a major challenge for companies, government 

units and other organizations. Gartner, Inc. put worldwide software sales 

at $225 billion for 2009, with another $780 billion in deployment, system 

integration, and software maintenance and support.  It is a continual 

process that involves, at some point or other, every part of an enterprise.  

But recent studies have shown that a startling 60 percent of all new 

software implementations or upgrades run well over budget and nearly 70 

percent run over the allocated time.  
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About datango: 

datango AG, founded in 1999 and headquartered in Berlin with offices in Europe and the 
Americas, provides software solutions that accelerate time-to-value and mitigate the risk 
of end user failure for mission-critical enterprise applications. Profitable since 2004 and 
with the support of Hasso Plattner Ventures and EXTOREL since 2006, datango took over 
the "Knowledge and Performance Solutions" business unit of the Swedish company Enlight 
AB in 2007. datango now has more than 750 clients, millions of users and successful 
partnerships with leading system integration and enterprise software companies globally. 
For more information, visit www.datango.com. 
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